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Home sales activity throughout Ohio
increased 10.6 percent in June, helping the
marketplace record its 12th consecutive
monthly sales gain, according to the statis-
tics provided by the state’s Multiple Listing
Services.

Sales of new and existing homes posted a
12.8 percent increase during the first six months
of 2012 compared to the same period a year ago,
reaching 52,896 sales versus the 2011 mark of
46,914.

“We’ve reached a significant milestone in
our long journey toward recovery of the housing
marketplace throughout Ohio, as sales activity has
achieved 12 straight months of gains for the first
time since December 2004 through November
2005,” said Robert U. Miller, president of the O-
hio Association of REALTORS. “It’s apparent
that we’ve begun to overcome the challenges
stemming from the economic collapse of 2008 and
have made strides in building a solid foundation
for having a sustainable, growing marketplace go-
ing forward.

“Ohio’s REALTORS remain extremely
confident about our market - as interest rates re-
main at historic lows, prices have begun to trend
upward, inventories are declining, sellers are in-
creasingly realistic in their pricing expectations
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June Home Sales for Ohio

and consumers understand that long-term, owning
a home is a tremendous investment.”

Not only have sales levels during the first six
months exceeded the pace of a year ago, the aver-
age sales price (January through June) throughout
Ohio this year is up 4 percent, reaching $131,004
versus the 2011 mark of $125,706.

Total dollar volume this year is
nearly $7 billion, a 17.5 percent in-
crease from last year’s six-month mark
of $5.9 billion.

Miller noted that a recent survey
of the state’s real estate professionals
suggests the industry remains cautious-
ly optimistic about the market’s out-
look in the coming months. The OAR
Housing Market Confidence Index, a ===¥
recently created measurement of the

perception Ohio REALTORS have of |
the marketplace, offers the following [
highlights of the July 2012 report:

86 percent of REALTORS de-
scribe the current housing market in
their area as moderate to strong; a sig-
nificant increase from the 57 percent
mark the profession posted during the month a
year ago. This month’s REALTOR Current Mar-
ket Index measurement reached 50, a 21 point
improvement from the July 2011 score of 29.

87 percent of the respondents have moderate
to strong expectations for their market in the next
six months; a 26 percent increase from the July
2011 level of 61 percent. This month’s REAL-
TOR Future Market Index reached 50, an 18
point increase from the July 2011 Index of 32.

91 percent of REALTORS believe home

prices over the next year will remain stable and
could even post gains; a 17 percent jump from the
findings in July 2011. The REALTOR Price Index
for REALTORS’ expectations for the next year
reached 61, a 19 point increase than the mark
recorded during the month a year ago (42).
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“The attitude within the real estate profes-
sion has come a long way in a relatively short pe-
riod of time,” Miller noted. “We are significantly
more confident and optimistic about the housing
market’s prospects - both in the near-term and
for the balance of the year. Our year-over-year in-
creases in our Confidence Index findings are a
clear signal that the profession is encouraged that
we’re headed in the right direction.

“We fully understand that there will be chal-
lenges and setbacks in our economic recovery
efforts in the coming months, but are certain
that the desire to achieve the American Dream
of homeownership remains strong throughout
Ohio.”

Sales in June reached 11,246, a 10.6 percent
increase from the 10,165 sales posted during the
same period a year ago. The month’s average
sales price of $150,174 is a 5.6 percent increase
from the June 2011 mark of $141,793.

Total dollar volume in June nearly
reached $1.7 billion, a 17.2 percent in-
crease from the $1.4 billion mark posted
a year ago.

Data provided to OAR by Multiple
Listing Services includes residential
closings for new and existing sin-
gle-family homes and condomini-
ums/co-ops. The Ohio Association of
REALTORS, with 26,000 members, is
the largest professional trade association
in Ohio.

To view a market by market analysis of
sales activity throughout Ohio and local
contact information, click on the link
below.
http://www.ohiorealtors.org/wp-con-
tent/uploads/Stats/June12HSstatsonly.
pdf

{NOTE: There might be a slight variance be-
tween the reported number of sales contained in
this release and actual activity in the various mar-
kets due to OAR’s early reporting require ment.
Check with contacts in the particular market.)

OAR Communications Group
communications @ohiorealtors.org
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Call to Schedule an Appointment

Columbus, OH 43215

+1 (614) 365-7000 phone;
jane@petersonellis.com email
www.petersonellis.com website
www.attorneyjanelee.com website

Jane Y. Lee

T8 R 175 %% 67 Business & Immigration Lawyer
614-452-4915 Direct

PETERSON, ELLIS, FERGUS & PEER LLP
Plaza One, Suite 650, 250 Civic Center Drive

+1 (614) 340-7266 fax
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Commons.

$109,000

$hi8 Condo

Dublin schools 2 bedroom
Condo located at Bethel
1 car garage
and deck, pond view.
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Tel:614—327—-8376

Fax:614—799—-2898
zhaomin@ownerland.net
www.luckystarhome.com

m MLS@
Award Winning REALTOR ®

OAR President's Sales Club Award Winner ‘

A basement. Hard

$134 900 Reynoldsburg. floor.
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Pickerington schools, over
3000 sqft living space, 4
bedrooms 2.5 baths with
additional 2 bedrooms and
2 full baths in finished

flooring through out 2nd S
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Columbus Center for Integrative Medicine
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2931 Donnylane Blvd.,
614-760-0622 (# ) 614-506-3135 (&

Columbus, OH 43235
$&) www.ohio-ccim.com
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(513) 2515878/ (614) A89—92797/ (440) 678—8863
www.samshoodclub.com




